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For the treatment of inflammatory periodontal diseases, antioxidants and antihypoxants (mexidol,
vitamins of group E and others) are actively used, which have a wide range of therapeutic action, low
toxicity, increasing the adaptive capabilities of the body, including compensatory ways of maintaining
peripheral homeostasis. These preparations have anti-inflammatory and anti-edematous effects, enhance
the regeneration processes.

The possibilities of using drugs based on plant substances for the treatment of dental diseases are very
relevant. In the modem pharmaceutical industry, there is a wide range of medicinal preparations from
plant raw materials used for diseases of the oral cavity, however, the treatment of periodontal diseases is
largely empirical in nature, due to the lack of convincing evidence of the advisability of using certain
drugs in the treatment of periodontal diseases. Therefore, the development of anti-parodontosis drugs
based on plant raw materials that meet modern requirements for proper manufacturing practice is a
promising direction.

Pharmacologically active compounds of poplar species (Populus L.) are a promising source for
obtaining antimicrobial, anti-inflammatory and wound-healing drugs [5].

A significant role in the development of the inflammatory process in the parodontosis is played by the
microbial factor. Complex therapy should also provide a specificity of the effect of drugs on a specific
type of microorganism. A high level of inflammatory periodontal diseases (IPD) is observed at the age of
20-44 (65-95%) and 15-19 years (55-89%) [6-13].

Therefore, the developed drug "Matripin-Dent" based on the plant substances of Populus balsamifera L.
and Matricaria chamomilla L. has a number of advantages in comparison with the drugs existing on the
pharmaceutical market used in dental practice [14].

Firstly, the drug "Matripin-Dent" allows you to expand the range of complex phytopreparations for
the treatment of inflammatory diseases of the oral mucosa, get rid of the purchase of expensive imported
drugs of similar pharmacological action. Secondly, it shortens the treatment time for patients.

A positive aspect when creating a gel dosage form is the provision of a pharmacological action due to
the presence of a combined effect of the extracts of biologically active substances, which affects
technological factors such as the accuracy of dosing, the constancy of the concentration of biologically
active substances for a long time, strong fixation to damaged tissues of the oral mucosa.

The aim of the study: to carry out a pharmacoeconomical analysis of the use of anti-parodontosis
drugs using the analysis of "cost of disease" and "cost-effectiveness".

Materials and methods: A retrospective analytical review was carried out using the methods of
pharmacoeconomical analysis: analysis of the "cost of disease" (direct costs), "cost-effectiveness” with the
definition of competitive advantages, life cycle, target audience, ultimate consumer, links of strong and
weak influence on the marketing promotion of the drug on the pharmaceutical market. SWOT analysis of
drug, Sell-in, Sell-out analysis, Porter’s Five Forces methodology, which allows to visually consider the
market in a competitive environment.

Study results.

In the clinic of the Dental Institute of Kazakh National Medical University named after
S.D. Asfendiyarov (Almaty), clinical studies of a new domestic phytopreparation “Dental gel Matripin-
Dent” were carried out. The gel preparation was used in the complex therapy of periodontal diseases of an
inflammatory and inflammatory-destructive nature.

As a result of experimental and clinical studies, it was found that "Matripin-Dent", due to the original
composition of the gel composition, provides high adhesion to mucous surfaces, ensures reliable fixation
of the drug on the gums, promotes a better distribution of active components due to the good absorption of
the ointment base composition.

The results obtained indicate the effectiveness of the drug in a complex of therapeutic measures in the
treatment of gingivitis and parodontosis.

Based on the processed data and information on the state of the pharmacological market in
Kazakhstan and the countries of the Eurasian Economic Union (EAEU), the following conclusions can be
drawn - at the moment is the most favorable time for the development and launch of drugs on the market.
The policy of the EAEU countries is aimed at creating a self-sufficient pharmaceutical industry, ousting
imported drugs from the market and increasing healthcare costs. The state policy of countries and market
participants is facing strong resistance from importing companies with strong market positions and
possibly a strong lobby in the government (for example, the Russian Federation).
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The economic impact on the industry is especially noticeable against the background of US and
European sanctions. Trade wars and weaknesses in national currencies will slow down the development of
national industries in every possible way. Do not discount the fact that Russia makes up 85% of the
population and economy of the EAEU. The creation of a single market and the ousting of foreign suppliers
will be beneficial first of all to Russia; it is quite expected that Russian companies will seize national
markets in the near future. It is not excluded that the market in five to seven years will have a similar
structure as now, but 75-90% of the products will be imported not from India or Europe, but from Russia.

Difficulties with the protection of intellectual property, the weak efficiency of the courts of the EAEU
countries calls into question the development of original drugs. Pharmaceutical companies prefer to
develop the generics niche. Unfortunately, this is a dead-end branch of development, which may
contribute to the achievement of financial goals of manufacturers in the short term, but will not contribute
to improving public health in the long term.

Given the described situation, it is assumed that the current economic situation and the policies
undertaken by the EAEU member states in the long term will contribute to the development of national
industries and the displacement of imported products.

According to BMI Research forecasts, the pharmaceutical market will grow and reach a volume of
USD 1.55 billion in 2018. Going forward, growth will continue with an average (CAGR) of 14%,
doubling by 2022.

In 2017, as a whole in the Eurasian Economic Union, there was a positive trend in industrial
production, agricultural production, freight turnover, passenger turnover, retail trade, volumes of foreign
and mutual trade.

There was an increase in industrial production in all the EAEU member states, agricultural production
- in Belarus (by 4.1%), Kazakhstan (by 2.9%), Kyrgyzstan (by 2.2%) and Russia (by 2.4%). %), the
volume of construction work performed - in Armenia (by 37.7%), Kazakhstan (by 1.9%), cargo turnover,
passenger turnover, retail trade turnover - in all EAEU member states.

The index of the physical volume of the gross domestic product in the EAEU in January - September
2017 compared to January - September 2016 amounted to 101.9% (in January - September 2016 compared
to January - September - 2015 - 99.6%).

With a population of 6.1 million, the market is one of the smallest in the region - Tajikistan
(8.9 million), Azerbaijan (9.8 million) and Kazakhstan (18.2 million). In addition, the rural population
predominates; only 36.1% live in urban areas, which is one of the lowest rates in the entire region. Market
size is only 246 million USD and 41 USD per capita. Kyrgyzstan is one of the smallest and least
developed pharmaceutical markets in the Central Asia region. Pharmaceutical sales in 2017 amounted to
3.3% of GDP and 54.0% of total healthcare spending. While data on the size of market sectors are not
currently available, limited purchasing power of the population, combined with a high dependence on cash
payments, leads to the fact that the demand for drugs is almost exclusively for generic drugs (mainly non-
brand) and OTC drugs.

The Porter's Five Forces methodology was used to analyze the dental market. Breakdown of the
competitive environment into five components allows you to visually examine the market.

Competitors, international conglomerates with powerful sales and marketing divisions that hold the
overwhelming market share have the greatest influence on the market. Despite the large potential
audience, population growth is limited. Supplier influence and entry of new players is seen as limited.

Direct drug competitors are plant-based products.

We managed to obtain reliable sales data on "Kamistad-gel", manufactured by "Stada".

According to the "MedElement" company, as of January 30, 2018, 3,970 pharmacies function in large
cities of Kazakhstan (excluding pharmacy points in state medical institutions).

The largest number of pharmacies is in Almaty - 870. Also, in the top three in terms of the number of
pharmacies are in Nur-Sultan and Shymkent - 442 pharmacies. Among the three outsiders are Taraz,
Kokshetau, Temirtau - 69, 59, 57 pharmacies, respectively.

According to news-bulletin of World Health Organization Ne318 dated May 2012, severe
paradontosis (gum disease), which can lead to tooth loss, is found in 15-20% of middle-aged people
(35-44 years), while worldwide 60-90% of school-age children and almost 100% of adults have dental
caries or other oral diseases.

— |5 =——



Reports of the National Academy of sciences of the Republic of Kazakhstan

According to BMI Research data, Kazakhstan's population was 17.7 million in 2018, with an average
growth of 1.3% through 2025.

For a more accurate calculation of the target audience, the urban population of the Republic of
Kazakhstan was taken into account.

Given the prevalence of diseases, it can be concluded that the risk group (35-44 years) will be
156 thousand people in 2020 and will double to 323 thousand by 2025. School-age children currently
(according to 2015 data) are 1.5 million children, and will increase to 2.2 million in 2025.

The target audience is estimated at 1.4 million in 2020 and 2.5 million in 2025. The maximum
possible target audience will be 5.9 million people in 2020 and 8.4 million people in 2025.

The analysis of Sell-in, Sell-out and calculations allow us to conclude that the vast majority of retail
chains have a stock of 6% in their own warchouses. It can be assumed that "Metrogyl" almost never stays
on the shelves, and is almost entirely sold by pharmacy chains. The only exceptions are some regions of
the country. Perhaps this is due to the fact that pharmacy chains sold drugs from their stocks and did not
purchase new ones.

The target audience of the drug is divided into two large groups, B2B sector and patients.

B2B sector - health-promoting institutions, dental clinics and dental rooms, as well as pharmacy
chains.

Patients - risk groups (35-44 years old), school-age children.

To calculate marketing costs and tools, the experience of the Russian market was taken as an
example.

Pharmaceutical companies increased their TV advertising expenses in 2016, increasing the share of
expenses to 90%. Some companies have sharply increased their expenses in the regions. According to the
assessment of Media Direction Group (part of the BBDO group), which also monitors the pharmaceutical
segment of the advertising market, STADA CIS increased its advertising costs on regional television more
than 20 times in 2016.

Based on the experience of Russian colleagues described above, it seems rational to focus on
television advertising. Comparing the volume of advertising budgets of the largest companies in Russia
and their range of drugs, the following conclusions can be drawn using the example of PJISC
"OTCPharm". In 2016, the company spent 3.359 million rubles on advertising to advertise 145 names of
drugs 23.17 million rubles or 115 million tenge were spent on advertising one drug in year.

The sales plan is based on the following assumptions:

e Proven annual market volume of 470 thousand tubes per year.

e The minimum required market capture of 16% (181 thousand tubes per year) is needed from the
requirements to maintain a break-even point of 174 thousand tubes.

e This section presents the minimum required production volume, in the sensitivity analysis section,
financial indicators are indicated taking into account different productivity.

It should be especially noted that the original drug "Matripin-Dent" requires regular use, which will
help to maintain demand. Market size of 470 thousand tubes per year is proven and only reflects a known
part of the market.

Treatment of the disease with the use of gels is temporary; complete cure of parodontosis without
medical intervention is unlikely. Regular use of soft dosage forms is essential to prevent the development
and spread of the disease. In this regard, the patient will need to regularly purchase the drug "Matripin-
Dent".

In the first years of production, the level will be 180 thousand tubes per year, occupying 16% of the
market. In 2027, the market capture will reach 20% and will amount to 234 thousand tubes. Starting from
2029, the occupied share will be 30% and will be equivalent to 358 thousand tubes. It is assumed that the
market size will grow by 1% annually, which corresponds to natural population growth. By 2048, the
volume will reach 432 thousand per year.

These assumptions are based on the fact that the real market size can be 1,070 thousand tubes per
year, given that there are 8 competitor drugs on the market.

Conclusions.

The results of clinical studies and pharmacological indicators of a new drug indicate the correctness
of the chosen path to create a comparatively competitive drug. The drug "Matripin-Dent" with a high




ISSN 2224-5227 5.2020

degree of probability by the end of all stages of testing will confirm its characteristics and will be able to
surpass the currently available competing drugs.

Understanding the environment and business activities of competitors, one can conclude that the
original drug is promising and has every chance of achieving commercial success. At the same time, the
success of the domestic drug "Matripin-Dent" will largely be determined by the chosen development
strategy. The optimal strategy for its promotion will allow you to realize the full potential of the market
and minimize risks.

E.I. Tonroxkonnukos!, A.C. 9nexenona’, O.B. Macsiosa®

l«Kaparanmsl (papManeBTHKAIBIK 3aybIThD XKIIC, Kaparanaer, Kazakcran;
2«DOUTOXUMHEA» XATBIKAPATIBIK FRUILIMH-oHIipicTiK Xommuuri» AK, Kaparanapr, Kasakcran

MNAPOJOHTO3T A KAPCHI IPETTAPATTAP/IbI
DPAPMAKOIKOHOMUKAJIBIK TAJTAAY

AnHoranus. JKywmeicta Oipereii «Marpumus-JleHT» npenapatbiH  (apMalCBTHKANBIK HAPBIKKA
LIBIFApPy YIIH «ayPyAbIH KYHED (TIKEICH IIBIFBIH), «IIBIFBIH-THIMILTIK? (papMakoIKOHOMHKAIBIK TaIAay
oJiCTepiH KONJAaHA OTHIPHIN, MAPOJOHTO3FA KAPCH AOPUTIK KYpaigapra PEeTPOCHECKTHBTI Tanaay
SKYPrisiiai.

CK. Acherauspos ateiagarsl Kaz¥YMY-abIH CTOMATOMIOrHST MHCTUTYTHI KJIMHHKACHIHAA (AnMaTsl K.)
skaHa otaHaplk «Marpumus-Jlenr (Matripin-Dent) croMaTonorusnelk remi»  HTONpEnapaThHA
KIHHUKATBIK CBIHAK JKyprizinai. [empaik mpemapar kaOblHY KOHE KAOBIHY-ACCTPYKTHBTI CHIIATTAFbI
MAPOJOHT aypPyJIapbIHBIH KCIICHAI TCPANMACHIHAA KOMIAHBIIABL. JKYpri3iAreH SKCOCPUMEHTTIK 3¢pTTeY
HoTmkeciHae «Matpunua-JIeHT» reapAiK KOMIO3UIUSHBIH OIPerei KypaMbIHBIH apKAChIHAA LIBIPHIIITHL
OeTTepre KOFaphl aATC3UsIHBL JKOHC AOPLIIK KYPAIJbIH KBI3bLT MEKKE CCHIMAI OCKITIIYIH KaMTaMachi3
CTCTIHI, OYFaH KOCA KaKmaMmail KOMIO3HUIIMICHIHBIH KAKChl CIHYIHIH apKachlHAA 9CEP CTYII KOMIIO-
HCHTTCP/IH KaKChl TAPATybIHA BIKIAI CTCTIHI AHBIKTAJIIHI.

banp3amasl Tepexk Oypimiri MeH J0pUTIK  TYHMEZAaK Tydl, JKAOBIParbl, TIYIIIAHAKTAPBIHBIH
(dhapMaKkoJIOTHSIBIK OCICCHOl KOCBUIBICTApPHl HETi3iHAe kacamraH «Martpumus-JleHT» Jopimik Typi
CTOMATOJIOTHSIIBIK, TOKIpUOEAe KONIAHBLIATHIH (hapMalCBTUKANBIK HAPBIKTAFbl JOPi-I0PMEKTEPMCH
CaNBICThIPFaHa OipKaTap apTHIKIIBLIBIFEL Oap CKSHIITT JJICICHII.

Tyiiin ce3aep: napoxonto3, Marpunus-/enr, «Kamucrany, papMakosKoOHOMHKA.

E.T. Tonroxonnuxos!, A.C. Axexenona’, O.B. Macnosa?

1TOO «KaparanauHckui (hapManeBTHIECKHI 3aBoay», Kaparanma, Kazaxcran;
2AO «MeskayHAPOIHBIIH HAY YHO-TIPOU3BOICTBCHHBI X0 muHT «Duroxumus, Kaparanma, Kasaxcran

®APMAKOIKOHOMUYECKHI AHAJIN3
MNPOTUBONAPOJAOHTO3HBIX ITPEITAPATOB

AnHotauus. B nmanHON paboTe mNpoBEACH PETPOCHCKTUBHBIN aHAIH3 MPOTHBONAPOIOHTO3ZHBIX
JEKApCTBEHHBIX CPEJACTB C HCHOJB30BAHUEM METOIOB (HapMAKO3KOHOMHUYECKOTO AQHANN3A: AHAIH3
«CTOUMOCTh  Oone3Hw» (mpsMbIe  3arpathl), «3aTparhl-3Q(EeKTUBHOCTE» AN TPOABMKCHHI HA
(hapMareBTHUCCKUI PHIHOK OPUTHHATIBHOTO mpemnapata «Matpunus-ZeHT».

B xnmuuke cromaronormueckoro uHcturyta KasHMY mm. C.. Acdenamsaposa (r. Ammatsr)
MPOBOJHINCE KIMHUYECCKHE HCIBITAHUS HOBOTO OTEUECTBEHHOro (utonpenapara «CTOMAaTOMOrHYCCKIH
rens Marpumun-/lenr (Matripin-Dent)». ['eneBrlii mpenmapat HCHOJIb30BaId B KOMIUICKCHOH Tepariu
3a001eBaHUH MAPOAOHTA BOCIAMU-TEILHOTO M BOCHIAIUTEIBHO-ACCTPYKTUBHOTO Xapakrepa. B pesymprare
MPOBCACHHBIX JKCIICPHUMECHTANBHBIX HCCIEC-JOBaHUM, OBLIO YyCTaHOBICHO, 4To «Matpunua-/eHr»,
Omaromaps OPUTHHAIBHOMY COCTABY TCICBOH KOMIOBHIMH, OOCCICUMBACT BBICOKYIO aArC3HI0 K
CIIU3HCTBIM HMOBEPXHOCTIM, 0OECTICUNBACT HAACKHYIO (PUKCAUIO JTEKApPCTBEH-HOTO CPEACTBA HA JECHAX,
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COOCOOCTBYET NyULIEMY PACIpPEACICHHUIO ACHCTBYIOIIMX KOMIIOHCHTOB Oiaromaps Xopouei Bcachl-
BaEMOCTH OCHOBBI Ma3¢BOI KOMITOZHITHH.

Hokazano, uto paspaboranHas jiekapcTBeHHas (popma «Marpunun-JleHT» Ha OCHOBE (apmMaKojo-
THYCCKH AKTHBHBIX COCIMHCHHH MOYCK TOMOMs 0anb3aMHICCKOTO U LIBETOB, JHCTHEB, OYTOHOB POMALIKH
AnTCYHOW HMECT PAJ NPCHUMVYINECTB B CPABHCHHH C CYLICCTBYIOIIUMH HA (PapMaleBTHICCKOM PBIHKE
CpeACTBaMH, IPUMCHACMBIMHU B CTOMATOIOTHIECKON PAKTHKE.

Karouessie cioBa: napoaonTos, Matpunus-/enr, «Kamucrany, hapMakosKOHOMHKA.
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